<A‘ QUINTESSENTIAL

A global value fund designed to multiply your
wealth through outstanding
long term returns with an emphasis on capital

preservation
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DISCLAIMER

Disclaimer: This presentation is for educational purposes only. Nothing in this document or
any information herein should be construed as an offer, invitation, marketing of services or
products, advertisement, inducement, or representation of any kind, nor as investment
advice or a recommendation to buy or sell any investment products or to make any type of
investment, or as an opinion on the merits or otherwise of any particular investment or
investment strategy. Any examples of strategies or trade ideas are intended for illustrative
purposes only and are not indicative of the historical or future strategy or performance or
the chances of success of any particular strategy. This presentation and any statements
made in connection with the presentation are the presenter’s opinions, which have been
based upon publicly available facts, information, and analysis, and are not statements of

fact.
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QCM: EFFECTIVENESS AS ACTIVIST

Reduction in Market Capitalization Following Release of Thesis

Folli Follie SA (ATHEX)

$3.3b aggregate market cap.
erasure

Market Capitalization
at Release-$1.4b

January 2019 Value:
$0

1% Ability Inc (NASDAQ)

Average

Market Capitalization
at Release-$135m

October 2018 Value

Globo Plc (LSE)

Market Capitalization
at Release- £100m

January 2019 Value:
£0

AAC Holdings Inc (NYSE)

Market Capitalization

at Release: $730m
-77%

October 2018 Value:

$169m

www.qcmfunds.com

$/im
Undisclosed Aphria Inc (NYSE)
Average Reduction -71% Market Capitalization Market Capitalization
High -100% 68% at Release: ~$500m -43% at Release:$2b
Low -43% Low Value OneYear Low Yalue Post Release:
Post Refease ~$150m $1.1b
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ALLERGAN: UNLOCKING VALUE THROUGH
MANAGEMENT CHANGES

QCM May 2019 - Sohn Hong Kong Conference

(QCM is long AGN)
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ALLERGAN IN A NUTSHELL

- Market Cap: $46b (NYSE)
» Industry: pharma

- Segments: esthetics,
general medicine

s :eAllergan. . g5,

- EBITDA: $7.1b
« Known for: Botox

www.qcmfunds.com
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CHALLENGING STOCK PERFORMANCE (-58% SINCE 2015)

NYSE:AGN - Share Pricing
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HISTORY

Formerly Actavis.
Redomiciled to Ireland (tax inversion)

Generics division sale to Teva, deleveraging
M&A spree

!Recent issues: : ‘:::... A"ergan

Loss of exclusivity

- Serial write offs
Looming botox competition

- Activist shareholders involved
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PRODUCT PORTFOLIO

Global Revenues Q1’19 ($M)

( Botox $868 )

Vraylar $144

Revenue Growth Q1’19 vs Q1’18 ($M)

+70%

@ederm Collection $288> +12%
Vibryd/Fetzima $87 +19%
Lo Loestrin $126 - +10%
Zenpep $63 - +19%
Ozurdex $93 - +10%
Linzess/Constella $167 I +1%
Total CoolSculpting $91 (4%) .
Eye Drops $105 “% [l
Bystolic/Byvalson $129 (3%) -
All Other Products $630 (1%) [l
Alloderm $97 % [l
Glaucoma drops ' $263 (7%) _
C Restasis $242 D ww [
Breast Implants $72 (30%) _
Other Products Facing LOE $132
$(150.0) ﬂ $(60.0) $(40.0) $(20.0) $20.0 $40.0 $60.0

+9%

$80.0
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NOT EXACTLY A THRIVING BUSINESS AT FIRST SIGHT...

Earnings from Cont. Ops.
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..BUT APPEARANCES CAN BE DECEPTIVE...

Free cash flow
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AGN: INEXPENSIVE BY MOST MEASURES

13% FCIF yield
SYARIE
| O EV/ebitda

| BARGAIN ]
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EV/EBITDA: 9.7 (VS 13.5 MEDIAN*)

EV/EBITDA
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VALUATION: FWD P/E 8.4 (VS. 17.9 MEDIAN*)
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WHY SO CHEAP? PLENTY OF UNCERTAINTY

- Botox: fear of new competitors
- Write offs: poor management!?
- Loss of Exclusivity

- High leverage (3.2x EBITDA)
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LOSS OF EXCLUSIVITY: CAN BE MANAGED

o Sales (US$m)

Sales,
15700

18000

16000

- Restasis + other LOE o
« Only 9% of sales affected

10000

- Mitigated by core growth™  suo
6000

4000 Core

— little/no impact on oo Growth,

valuation 0 — —
- Other
-2000 Restasis, - LOE,-187

-4000 1261

W Total Sales M Restasis B Other LOE m Core Growth
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WRITE OFFS: POOR MANAGEMENT?

Earnings from Cont. Ops.

00 - ‘ | I | | |
« Questionable M&A 10000 |
- Spectacular failures (e.g. 20000 -

Rapastinel) 30000

- No new champions 40000

- $13.4bn of balance sheet
write-downs (in 4 years). w0

- Underperforming pipeline  7*°

-8000.0

Dec-31- Dec-31- Dec-31- Dec-31- Dec-31- Mar-31-
2014 2015 2016 2017 2018 2019
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BOTOX: GREAT FRANCHISE, BUT NEW COMPETITION
LOOMING

Global sales of Botox
$4 billion

- 24% of total AGN sales
- Fast (9%) growth rate 3
- Demographic tailwind

- High margin 2
- Limited regulatory risk 1
(cash-based)
: 2015 '16
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..STILL DOMINANT

Cosmetic toxin market share

Xeomin 9%

THE WALL STREET JOURNAL. Sl Grugm

Home World US. Politics Economy Business Tech Markets Opinion Life&Arts Real Estate  WSJ. Magazine SuunQ

\

-

LLUSTRATION. DAVE COLE/THE WALL STREET JOURNAL, PHOTOS ISTOCK

BUSINESS

Botox Rivals Create New Wrinkles for Allergan

New pricing and new claims to longer-lasting effects from Botox competitors could entice beauty treatment customers to try something

www.qcmfunds.com
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..BUT NEW COMPETITIVE THREATS: JEUVEAU

- Jeuveau (by Evolus)

prabotulinumtoxinA-xvfs

Jeuveau

for Injection

- Seems clinically equivalent [i ¥

- Marketed aggressively

- Discounts to doctors

- Branding

- Social media

| VIAL
prabotulinumtoxinA-xvfs For Intramuscular Use
Jeuveau 1 Single-Dose Vidal
10042
VIAL
For Intramuscular Use | 1 Single-Dosz Via
¥ vesigned by Evolus

u % Designed by Evolus

www.qcmfunds.com
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..BUT NEW COMPETITIVE THREATS: DAXI

- Daxi (by Revance)

- Might be approved in 2020
for frown lines.

- Seems to lasts significantly
longer than Botox*.
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DAXI CLINICAL STUDIES

"

100
90
80
70
60
50
40
30
20

10

% of subjects

SAKURA 1, 2 and SAKURA 3 Results
BOTOX" Cosmetic USPI1, Dysport” USPI1, Jeuveau2 Data

None or Mild Response Rates on 4-Point Investigator Assessment over Time

96 98
@ S5AKURA 3 Cycle 1 (n=2380 treatments)
@ sAKURA 3 Cycle2 (n=882 treatments)
@ sAKURA 3 Cycle 3 (n=568 treatments)
@ sAkuRA 1 Daxi 40U (n=201)
@ sAKURA 2 Daxi 40U (n=204)
@ oysportusei: GL-1
@ Dysport USPI: GL-3
@ :070X Cosmetic USPI
@ cuveau:Ev-o01

7 3
0 4 g 12 16 20 24 28 32 36
Days 30 60 90 120 150 180

www.qcmfunds.com

2] --- Private & Confidential ---

A



ASSESSING COMPETITIVE THREATS: BULL CASE

- Brand strength
- Some customer lock-in
- cosmetic portfolio synergies

- Resilience vis-a-vis old, stronger
competitors

- Competitors provide little/no new
benefits, no clinical history.

- Botox upcoming longer-lasting
product
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ASSESSING COMPETITIVE THREATS: BEAR CASE

- Some Botox clients will switch, if
incentives are large enough.

- Product choice usually driven by doctor, not
patient.

- Competitors may provide discounts to @

doctors.
- Safety profile not an issue (products
perceived as nearly equivalent).

- New products may be more
effective/longer lasting
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BOTOX WORST-CASE-SCENARIO: NOT SO BAD

- Cosmetic Botox: only Sales

10% of AGN'’s revenue.

« Medical Botox less
threatened.

" Botox

« Doctors store 2/3 (coslrg;tic)

products max. Botox
must-have.

- Growing market (CAGR

76%) ShOUId O;;;rs
accommodate new supply
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MANY WAYS TO WIN...

- Management shakeout

- Total vs biz dev

- Stand still, deleverage &
buyback

- Botox fears proven ‘
unfounded

- Split cosmetic/medical
- Sale
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NOTABLE INVESTORS
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WHY WE BELIEVE MANAGEMENT HAS TO GO

v Failed M&A policy

v Bad buyback timing

v Questionable
compensation

v Lack of candor

v Main reason for depressed
stock price
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CONCLUSION

- Strong core portfolio.

- Botox threats probably
overblown

- Very strong FCF

generation ‘g.
- Deleveraging & buyback g . .' A"ergan
underway ®

» Price multiple depressed

- Activists safeguarding
questionable management
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Disclaimer: This presentation is for educational purposes only. Nothing in this document or
any information herein should be construed as an offer, invitation, marketing of services or
products, advertisement, inducement, or representation of any kind, nor as investment
advice or a recommendation to buy or sell any investment products or to make any type of
investment, or as an opinion on the merits or otherwise of any particular investment or
investment strategy. Any examples of strategies or trade ideas are intended for illustrative
purposes only and are not indicative of the historical or future strategy or performance or
the chances of success of any particular strategy.

This presentation and any statements made in connection with the presentation are the
presenter's opinions, which have been based uvpon publicly available facts, information,
and analysis, and are not statements of fact. To the best of the presenter's ability and
belief, all information contained herein is accurate and reliable and does not omit to state
material facts necessary to make the statements herein not misleading, and has been
obtained from public sources that the presenter believes to be accurate and reliable, and
who are not insiders or “connected persons” of any public company referenced herein.
With respect to any public company referred to herein, there may be non-public information
in the possession of the public companies or insiders thereof that has not been publicly
disclosed by those companies. Therefore, all information contained herein is presented “as
is,”" without warranty of any kind = whether express or implied, and the presenter makes
no representations, express or implied, as to the accuracy, timeliness, or completeness of
any such information or with regard to the results to be obtained from its use. Any
investment involves substantial risks, including complete loss of capital. Any forecasts or
estimates are for illustrative purpose only and should not be taken as limitations of the
maximum possible loss or gain. Information contained in this presentation may include
forward looking statements, expectations, and projections. You should assume these types
of statements, expectations, and projections may turn out to be incorrect for reasons
beyond the presenter’s control.

Any information or written materials presented herein has been prepared by, and is solely
the responsibility of, the presenter. It has not been prepared or approved by the Conference
organizers, the Sohn Conference Foundation, the Karen Leung Foundation, or any director,
officer, organizer, or supporter thereof. The Foundations do not purport to have conducted
any due diligence on the information or materials presented by any speaker, nor to have
taken any steps to verify its accuracy or completeness. The opinions expressed herein are
solely those of the presenter, and are not the opinions or views of any other person or
entity, including the Foundations, Conference sponsors, Conference media partners, other
Conference speakers, or the Hong Kong Exchange.
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